Do You Wish Sales Were Easier?

Being confident when addressing prospective customer objections leads to increased
sales success, more appointments, higher close
rates and greater amounts of income.

Are you “Sales Fit”? Are you prepared to handle the

SURVIVING THE TOUGH educated buyers of today?
SALES OBJECTIONS!

How To Tum A Don’t gamble with your sales success. This powerful and
Road Block Into practical E Book will show you how to prepare yourself
to handle tough prospect - customer sales objections.
You will become more confident as you close more sales
quickly while increasing your income.

Included in the easy to read E Book is a;
» Quick Self-Quiz
» Work Book
Key Questions
Key Responses

New E Book available now Order online today!
www.vuecoaching.com.
Instant PDF download only$10.50

Do you know the best time to answer a question or respond to
a prospective customers’ objection?

—— Standard size CD-$12.00
e New Mini-CD business card size-$13.50
CD price includes shipping & handling.

**Bonus Offer- A free 10 minute conversation with the coach on the importance of changing your
vocabulary and why it’s important to view prospect objections as concerns rather than objections!
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